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O Price Band Rs 829 -871 Dhoot Transmission Ltd is a leading auto ancillary company engaged in
Z Bidding Date 10th— 12t Aug manufacturing wiring harnesses, electrical distribution systems and automotive
Axis Cap Ltd, components for both ICE and EV vehicles. The company is among the top two players
O Book Running Lead Jefferies India Ltd,  in the Indian 2W and 3W wiring harness market with a 41% market share, while EV-
¥ Manager Kotak, Nomura,  related products contribute around 24% of revenue. Wiring harnesses account for
— SBI, 360 ONE nearly 77% of FY2026 revenue and are supported by strong backward integration and
WAM Ltd . . s . .
an extensive manufacturing network of 23 facilities. With growing exposure to EVs,
Registrar Kfin Technologies increasing electronic content per vehicle and ongoing capacity expansion, the
Sector Auto Ancillary  company is well positioned for long-term growth.

Minimum Retail Application- Detail At Cut
off Price

Number of Shares 17
Minimum Application

Details of the Issue:
The public issue consists of Offer For Sale aggregating up to Rs 1,667cr and fresh issue
up to Rs 1,400cr. Net proceeds shall be utilized towards:

Money Rs. 14807 e Repayment of certain borrowings: - 464.80 cr.

Payment Mode ASBA e Repayment of Subsidiaries Borrowings:- 301.77 cr.
' e  Setting up of a new wiring harness manufacturing plant:- 150 cr.

Total Income 3,445 4,525 | Investment Rationale:

EBITDA 591 711 e Leadership Position in the 2W and 3W Wiring Harness Market

PAT for the year 354 397 e Well Positioned to Benefit from Electrification and Industry Megatrends
e Strong Customer Relationships Supported by a Diversified Business Mix

Market Cap (Rs Cr) 17,816 e Integrated Manufacturing Platform with Strong Engineering Capabilities

Adj EPS 19.40 e Backward-Integrated Manufacturing Model Enhances Margins

PE 45 Valuation and Recommendation:-

Ev/ EBITDA 25 Over FY24-26, Dhoot delivered a robust 27% revenue CAGR, significantly

Enterprise Value(Rs Cr) 17639

- outperforming the peer average of 18%. The company maintains EBITDA margin of
Post Issue Shareholding Pattern

Promoters 82 8% 16%, higher than the peer average of 14%, while generating a ROCE of 19%, in line
Public/Other 17.2% with industry leaders. At the upper price band, the IPO is valued at 24.8x EV/EBITDA

*and 44.9x P/E, which is at a discount to the peer average of 31x EV/EBITDA and 55x

P/E, respectively. Considering its strong market position, robust growth outlook and

1B 50% . . -

Q _— reasonable valuation relative to peers, we recommend a "SUBSCRIBE" rating for the

Non-Institutional 15%

Retail 35% IPO.

Post Issue Equity (cr) 40.91 Financials FY2024 FY2025 FY2026

Issue Size (Rs in cr) 3067 Net Revenues 2,798 3,445 4,525

Face Value (Rs) 2 .| Growth (%) - 23.1% 31.4%
EBITDA 512 591 711

Devendra Pawar — 5 5 S

SeseErdh AserEie EBITDA Margin (%) 18.3% 17.2% 15.7%

(+91 22 6273 8149) PBT 388 458 536

devendra.pawar@nirmalbang.com Adjusted PAT 299 354 397

0 EPS 0.00 14.60 17.30

ROCE 33.0% 29.0% 18.7%
EV/Sales 6.3 5.1 3.9
EV/EBITDA 344 29.8 24.8
P/E 59.7 50.3 44.9

Source: Company data, NBRR
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Company Background

Dhoot Transmission Limited is one of India’s leading auto ancillary companies, specializing in the design, engineering,
manufacturing, and supply of wiring harnesses, electrical distribution systems, and automotive components. The
company offers a comprehensive portfolio comprising wiring harnesses, battery packs, sensors, electronic controllers,
automotive switches, and power supply solutions catering to both internal combustion engine (ICE) and electric
vehicle (EV) platforms. It is among the top two players in the Indian two-wheeler and three-wheeler wiring harness
market, holding a 41% market share, and is also a leader in wiring harnesses for the electric 2W and 3W segments
with a market share of close to 70% in FY2026. The company has established a diversified presence across multiple
end markets, including two-wheelers, three-wheelers, commercial vehicles, off-highway vehicles, farming equipment,
and industrial applications, with nearly 20% of revenue now coming from the CV and off-highway segments. EV-related
products already contribute around 24% of revenue. Wiring harnesses remain the core product category, contributing
nearly 77% of FY2026 revenue.

Dhoot operates an extensive manufacturing network comprising 23 facilities across India and overseas and maintains
strong backward integration through the in-house manufacturing of terminals, connectors, moulds, components, and
automotive wires, which supports cost efficiency, quality control, and industry-leading EBITDA margins of around 15—
16%. Around 90% of raw material requirements are sourced domestically, reducing supply chain dependence and
enhancing operational resilience. The company is also expanding its battery pack, automotive wire, and component
manufacturing capacities, with current expansion projects expected to increase overall capacity by approximately
23%. Supported by strong customer relationships, growing EV adoption, increasing electronic content per vehicle, new
product additions, and a diversified manufacturing platform, Dhoot Transmission has evolved into a leading
automotive solutions provider with a strong competitive position and significant long-term growth opportunities.

SEGMENT WISE REVENUE BREAKUP PRODUCT WISE REVENUE BREAK UP
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Investment Rationale
Backward-Integrated Manufacturing Model Enhances Cost Efficiency and Margins

Dhoot Transmission has developed a strong backward-integrated manufacturing platform with in-house production
of critical components such as terminals, connectors, cables and moulded parts. This integration reduces dependence
on external suppliers, improves supply chain reliability and enables better control over product quality. The company
benefits from lower procurement costs and faster response times, which enhance operational efficiency. Its integrated
manufacturing capabilities also support quicker product development and program launches for OEM customers. As
a result, the company is well positioned to improve profitability and sustain healthy margins over the long term.

Leadership Position in the High-Growth 2W and 3W Wiring Harness Market

Dhoot Transmission is one of the largest wiring harness manufacturers for the two-wheeler and three-wheeler
segments in India, supported by a strong product portfolio and deep OEM relationships. The company holds a 41%
market share in the 2W and 3W wiring harness market and is the market leader in the 3W segment. Its products are
integrated into multiple vehicle platforms, creating strong customer stickiness. The company actively participates in
customers' product development cycles, enabling faster product launches and long-term business visibility.

Well Positioned to Benefit from Electrification and Industry Megatrends

Dhoot Transmission is strategically positioned to capitalize on key automotive trends including electrification,
premiumization, vehicle connectivity, automation and safety. Its products play a critical role in EV architectures
through high-voltage interconnections, sensors, controllers and data cables. The company has witnessed a significant
increase in EV-related revenue contribution over the last few years. Increasing adoption of advanced safety features
and connected vehicle technologies is driving higher electronic content per vehicle, supporting growth in product
value. These structural industry trends are expected to create long-term demand opportunities for the company.

Strong Customer Relationships Supported by a Diversified Business Mix

The company has built long-standing relationships with leading OEMs across multiple vehicle categories, with its top
customers associated for an average of 13 years. Dhoot supplies to major industry players whose combined market
share represents a significant portion of the domestic 2W market. Its customer retention is supported by embedded
engineering capabilities, localization initiatives, dedicated tooling and proximity to customer manufacturing facilities.
The company also works closely with OEMs on value engineering and cost optimization projects, strengthening
strategic partnerships.

Integrated Manufacturing Platform with Strong Engineering Capabilities

The company operates a large manufacturing network supported by engineering and design centers across India and
international markets. Its backward-integrated business model includes in-house production of key components such
as terminals, connectors, cables and moulded parts, enhancing cost efficiency and supply chain reliability. Dhoot offers
end-to-end solutions covering product design, development, prototyping, tooling and final manufacturing. Its focus
on quality, innovation and new product development has enabled successful commercialization of multiple products
across automotive applications.
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Risk/Concerns

High Dependence on the Two-Wheeler Segment

The company derives a significant portion of its revenue from the two-wheeler segment, which contributed 65.5% of
FY2026 revenue. Any slowdown in two-wheeler demand, regulatory changes or market share loss by key OEM
customers could materially impact the company's revenue growth and profitability.

Exposure to Automotive Industry Cyclicality

The company generates the majority of its revenue from automotive applications, making its performance directly
linked to industry demand trends. Any downturn in vehicle production, weaker consumer demand or adverse
economic conditions could impact order inflows and capacity utilization levels.

Raw Material Price Volatility Risk

Raw materials such as copper, aluminium, polymers and electronic components account for a major portion of
manufacturing costs. Significant fluctuations in commodity prices may impact margins, particularly when cost
increases cannot be immediately passed on to customers through pricing revisions.

Rising Labour Cost Risk

The wiring harness business is highly labour-intensive. Any significant increase in labour costs or changes in labour
regulations could put pressure on the company's operating margins and profitability.
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Valuation and Recommendation

Over FY24-26, Dhoot delivered a robust 27% revenue CAGR, significantly outperforming the peer average of 18%. The
company maintains healthy profitability with an EBITDA margin of 16%, higher than the peer average of 14%, while
generating a ROCE of 19%, in line with industry leaders. Its strong backward integration across terminals, connectors,
moulds, automotive wires, and components enhances cost efficiency, supply chain reliability, and margin
sustainability. Additionally, EV-related products already contribute around 24% of revenue, providing strong exposure
to one of the fastest-growing segments within the automotive industry.

At the upper price band, the IPO is valued at 24.8x EV/EBITDA and 44.9x P/E, which is at a discount to the peer average
of 31x EV/EBITDA and 55x P/E, respectively. Considering its strong market position, robust growth outlook and
reasonable valuation relative to peers, we recommend a "SUBSCRIBE" rating for the IPO.

Listed Peers

FY 2026 (Con) Endurance Tech Minda Corp |Motherson Sumi| Uno Minda Sona BLW Average Dhoot Transmission
Revenue 14,596 6,185 11,478 19,658 4,449 11,273 4,525

CAGR (FY24-26) 19% 15% 17% 18% 18% 18% 27%
EBITDA Margin 13% 12% 9% 11% 25% 14% 16%
Asset Turns (x) 1.8 1.5 4.8 2.1 0.7 2 1.3
Working Cap Days 36 34 48 40 177 67 63

ROCE 16.6% 12.3% 35.4% 16.5% 13.9% 19% 19%
ROE 13.9% 13.6% 28.9% 18.8% 10.3% 17% 16%
Debt/Equity 0.19 0.56 0.11 0.40 0.07 0.3 0.4
EV/EBITDA 21.0 25.6 25.9 34.1 46.2 31 24.8
P/E 42.7 47.5 43.8 61.9 79.4 55 44.9
P/S 3 3 2 4 11 5 4

Source: Company Data, NBRR
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P&L (Rs. Cr) FY2024 FY2025 FY2026 Balance Sheet (Rs. Cr) FY2024 FY2025 FY2026
Net Revenue 2,798 3,445 4,525 Share Capital 17.21 17.59 37.69
% Growth 23% 31%  Other Equity 731 976 2,397
Cost of goods 1,805 2,233 2,993 Minority Interest 1 0 1
% of Revenues 64.5% 64.8% 66.1% Networth 749 994 2,435
Employee Cost 252 295 373 Total Loans 576 815 918
% of Revenues 9.0% 8.6% 8.3%  Other non-curr liab. 26 24 23
Other expenses 4 2297 325 7 448  Trade payable 307 420 602
% of Revenues 8.2% 9.4% 9.9%  Other Current Liab 54 83 136
EBITDA 512 591 711  Total Equity & Liab. 1,712 2,336 4,115
EBITDA Margin 18.3% 17.2% 15.7%  Property, Plant and Equipment 618 797 1,235
Depreciation 76 93 123 CWIP 40 188 18
Other Income 2 27 39 Goodwill/Other Intangible asset 63 95 149
Interest 49 67 91 Non Currrent Financial assets 6 8 21
Exceptional item 0 0 0  Other non Curr. assets 98 103 73
PBT 388 458 536 Inventories 334 425 639
Tax 89 104 119 cash and cash equivalents 30 46 1,084
Tax rate 23% 23% 22%  Bank bal 37 6 12
Share of profit of associates 0.0 0.0 -20.3  Investments+loans 6 4 0
Adj. PAT 298.7 353.9 396.8 Trade receivables(debtor) 421 600 794
% Growth 18% 12% Other Current assets 58 62 91
EPS (Post Issue) 14.6 17.3 19.4 Total Assets 1,712 2,336 4,115
Ratios & Others FY2024 FY2025 FY2026 Cash Flow (Rs. Cr) FY2024 FY2025 FY2026
Debt / Equity 0.8 0.8 0.4 Profit Before Tax 388 458 516
EBITDA Margin (%) 18.3% 17.2% 15.7%  Depreciation & Others 127 142 192
PAT Margin (%) 10.7% 10.3% 8.8%  Op. profit before WC 515 599 708
ROE (%) 39.9% 35.6% 16.3% Change in WC (185) (164) (231)
ROCE (%) 33.0% 29.0% 18.7%  Less: Tax (89) (115) (129)
Exceptional items 0 0 0
Turnover Ratios FY2024 FY2025 FY2026 CF from operations 241 320 348
Debtors Days 55 64 64 Purchase of property, plant and (272) (385) (328)
Inventory Days a4 45 52  Upfront lease payments / Proces (14) 26 (12)
Creditor Days 40 45 49 Payments on account of busines -23.3 -117.9 -919.4
Asset Turnover (x) 1.6 1.5 1.1 Proceeds from bank deposits/ P: -1.5 31.8 -3.0
Interest income from financial a: 0.4 1.8 1.0
Valuation Ratios FY2024 FY2025 FY2026 CF from Investing (311) (443) (1,262)
Price/Earnings (x) 59.7 50.3 449  Proceeds/ Repayments of long t 35 137 (83)
EV/EBITDA (x) 34.4 29.8 24.8  Proceeds/ Repayments of short " 97 84.29 139
EV/Sales (x) 6.3 5.1 3.9 Proceeds from issue of equity sh 0.0 0 1,960
Price/BV (x) 23.8 17.9 7.3 Principal payment of lease liabil -11.2 (13) (16)
Source: Company Data, NBRR Interest/ Dividend paid (53) (70) (88)
Acquisition of non-controlling in (5) (0) 0
CF from Financing 63 138 1,912
Net Change in cash (6.35) 15.35 998.30
Effects of exchange rate changes 0.06 0.69 3.70
Collection from customers unde 0 0 36
Cash & Bank at beginning 33 30 46
Cash acquired as part of commo 4 0 0
Cash & Bank at end 30 46 1,084
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Disclosure:

Research Reports that are published by Nirmal Bang Securities Private Limited (hereinafter referred to as “NBSPL”) are for
private circulation only. NBSPL is a registered Research Analyst under SEBI (Research Analyst) Regulations, 2014 having
Registration no. INHO00001766. NBSPL is also a registered Stock Broker with National Stock Exchange of India Limited, BSE
Limited, Metropolitan Stock Exchange of India Limited, Multi Commaodity Exchange of India Limited and , National Commodity
and Derivative Exchange Limited in Capital Market , Equity and Commaodities derivatives segments and Currency Derivatives
Segment .

IPO NOTE

NBSPL has other business divisions with independent research teams separated by Chinese walls, and therefore may, at times,
have different or contrary views on stocks and markets.

NBSPL or its associates have not been debarred / suspended by SEBI or any other regulatory authority for accessing / dealing
in securities Market since last 20 years. NBSPL, its associates or analyst or his relatives do not hold any financial interest
(Except Investment) in the subject company. NBSPL or its associates or Analyst do not have any conflict or material conflict of
interest at the time of publication of the research report with the subject company. NBSPL or its associates or Analyst or his
relatives may or may not hold beneficial ownership of 1% or more in the subject company at the end of the month immediately
preceding the date of publication of this research report.

NBSPL or its associates / analyst has not received any compensation / managed or co-managed public offering of securities of
the company covered by Analyst during the past twelve months. NBSPL or its associates have not received any compensation
or other benefits from the company covered by Analyst or third party in connection with the research report. Analyst has not
served as an officer, director or employee of Subject Company. NBSPL / analyst has not been engaged in market making
activity of the subject company.

Analyst Certification: The research analysts and authors of these reports, hereby certify that the views expressed in this
research report accurately reflects my/our personal views about the subject securities, issuers, products, sectors or industries.
It is also certified that no part of the compensation of the analyst(s) was, is, or will be directly or indirectly related to the inclusion
of specific recommendations or views in this research. The analyst(s) principally responsible for the preparation of this research
report and has taken reasonable car to achieve and maintain independence and objectivity in making any recommendation.
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Disclaimer:

The Research Report is for the personal information of the authorized recipient and does not construe to be any investment, legal
or taxation advice. NBSPL is not soliciting any action based upon it. Nothing in the research report shall be construed as a solicitation
to buy or sell any security or product, or to engage in or refrain from engaging in any such transaction. In preparing the research
report, we did not take into account the investment objectives, financial situation and particular needs of the reader.

The research report has been prepared for the general use of the clients of NBSPL and must not be copied, either in whole or in
part, or distributed or redistributed to any other person in any form. If you are not the intended recipient you must not use or disclose
the information in the research report in any way. Though disseminated to all the customers simultaneously, not all customers may
receive the research report at the same time. NBSPL will not treat recipients as customers by virtue of their receiving the research
report. The research report is not directed or intended for distribution to or use by any person or entity resident in a state, country or
any jurisdiction, where such distribution, publication, availability or use would be contrary to law, regulation or which would subject
NBSPL & its group companies to registration or licensing requirements within such jurisdictions.

The report is based on the information obtained from sources believed to be reliable, but we do not make any representation or
warranty that it is accurate, complete or up-to-date and it should not be relied upon as such. We accept no obligation to correct or
update the information or opinions in it. NBSPL or any of its affiliates or employees shall not be in any way responsible for any loss
or damage that may arise to any person from any inadvertent error in the information contained in the research report. NBSPL or
any of its affiliates or employees do not provide, at any time, any express or implied warranty of any kind, regarding any matter
pertaining to this report, including without limitation the implied warranties of merchantability, fithess for a particular purpose, and
non-infringement. The recipients of the research report should rely on their own investigations.

This information is subject to change without any prior notice. NBSPL reserves its absolute discretion and right to make or refrain
from making modifications and alterations to this statement from time to time. Nevertheless, NBSPL is committed to providing
independent and transparent recommendations to its clients, and would be happy to provide information in response to specific client
queries.

Before making an investment decision on the basis of research report, the reader needs to consider, with or without the assistance
of an adviser, whether the advice is appropriate in light of their particular investment needs, objectives and financial circumstances.
There are risks involved in securities trading. The price of securities can and does fluctuate, and an individual security may even
become valueless. International investors are reminded of the additional risks inherent in international investments, such as currency
fluctuations and international stock market or economic conditions, which may adversely affect the value of the investment. Opinions
expressed are subject to change without any notice. Neither the company nor the director or the employees of NBSPL accept any
liability whatsoever for any direct, indirect, consequential or other loss arising from any use of the research report and/or further
communication in relation to the research report. Here it may be noted that neither NBSPL, nor its directors, employees, agents or
representatives shall be liable for any damages whether direct or indirect, incidental, special or consequential including lost revenue
or lost profit that may arise from or in connection with the use of the information contained in the research report.

Copyright of this document vests exclusively with NBSPL.

Our reports are also available on our website www.nirmalbang.com

Registration granted by SEBI and certification from NISM in no way guarantee performance of NBSPL or provide any assurance of
returns to investors.

Nirmal Bang Research (Division of Nirmal Bang Securities Pvt. Ltd.)
B-2, 301/302, Marathon Innova,
Opp. Peninsula Corporate Park
Off. Ganpatrao Kadam Marg
Lower Parel (W), Mumbai-400013
Board No. : 91 22 6723 8000/8001
Fax. : 022 6723 8010
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